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Cambridge Realty 
Capital Companies

125 South Wacker Drive, Suite 1800 
Chicago, IL  60606 
p. (312) 357-1601  
www.cambridgecap.com
        @CambridgeCap              /cambridgecap 

Company Description / Competitive Strengths
Privately owned since its founding in 1983 as a real estate investment banker specializing in commercial 
real estate properties, Cambridge today has three distinctive business units: FHA-insured HUD loans, 
conventional financing, and investments and acquisitions. Cambridge is one of the nation’s leading senior 
housing/healthcare debt and equity capital providers, with more than 350 closed transactions totaling 
more than $3.5 billion. 

Types of Products & Services Offered
Specializing in both government lending and conventional financing, we offer: sale/leaseback programs, 
equity solutions, HUD LEAN programs, mortgages, and bridge loans. 

Partial Client List
Our clients are owners and/or operators of skilled nursing, assisted living and independent living facilities. 

Sweet Spot Customer
Entrepreneurial or family owner of 1 - 50 long-term care properties. 

5404 Wisconsin Avenue, 2nd Floor
Chevy Chase, MD  20815
p. (678) 405-4905
www.capitalsource.com

Company Description / Competitive Strengths
CapitalSource’s Healthcare Group is your one-stop resource for healthcare finance. Collectively, the 
group has built a loan portfolio of $1.3 billion and, since 2000, has completed over $12 billion in funded 
transactions. The group has a proven knowledge of the regulatory and reimbursement environment as well 
as expertise in lending to healthcare businesses of all sizes across the nation.

Types of Products & Services Offered
Debt capital to borrowers in the form of first lien senior-secured loans, asset-based loans, variable or 
fixed interest rate loans as low as 5% for skilled nursing and senior housing, financing for acquisitions, 
refinancing, recapitalizations and general working capital.  

Partial Client List
Not disclosed.

Sweet Spot Customer
CapitalSource delivers flexible solutions to qualified healthcare companies for asset-based, cash flow, first 
mortgage real estate, stretch senior, and term loans.

Company Description / Competitive Strengths
For more than fifteen years, Beth Carpenter and Associates has focused on pre-acquisition due diligence, 
post-acquisition integration and profitability consulting within the home health and hospice arena. Our 
deep experience and ‘practitioner’ approach reduces acquisition risk by identifying compliance issues and 
highlighting margin-enhancing opportunities prior to acquisition, as well as improving performance once 
the entity is part of your portfolio. 

Types of Products & Services Offered
Pre-acquisition due diligence audits of home health and hospice entities; Post-acquisition profitability and 
integration consulting; Interim leadership for stressed or under-performing companies. We don’t just point 
at the problem; we work with you to understand and enhance compliance, as well as to increase value both 
before and after acquisition. 

Partial Client List
HCF Management, Inc., The McManigle Company, Monterey Capital, Atlantic Medical Management, 
Kingfish Group, Inc., DeMatteo Monness LLC, Medline Industries, Inc., Advocate Health Care System, 
Adena Health System, New Hanover Regional Medical Center. 

Sweet Spot Customer
Private Equity, Venture Capital and other organizations acquiring or providing growth equity to home 
health and hospice entities.

2408 Oak Hill Road 
Lake Barrington, IL  60010 
p. (847) 382-1035 
www.bethcarpenterandassociates.com 
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